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NWC LAMAR ST & W LANCASTER AVE
FORT WORTH, TEXAS
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PROPERTY OVERVIEW
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e Located on the southern edge of Downtown
Fort Worth in the up-and-coming SoDo District

e 330-unit, Class-A, mixed-use project with over
500 residents on-site

« Approximately 4,525 SF available for retail/
restaurant

Walking distance to Sundance Square and Fort
Worth Convention Center

NWC of Lamar Street and

LOCATION Lancaster Avenue
SPACE USE Retail/Restaurant
AVAILABILITY Approx. 4,525 SF
PARKING 87 Spaces (retail)
YEAR BUILT 2022

Shared Grease Trap, Shared
DELIVERY Restrooms; Large Patio and
Outdoor Terrace
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Diversity Index

1.55

Average
Household Size

1.20

Housing Unit /
Household Ratio

T

9.2%

Under 18

14,650

Total Population

6,217

Total
Households

Housing Units

L
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38.0

A
Median Age ﬁ
44.93%

Bachelors, Graduate
or Prof. Degree

$72,624

Median Household
Income

Uptown
Individuals

Dominant
Tapestry

$435,317

Median Home
Value

1,455

Owner Occupied

1,260

Vacant

vV
33.49%

High School or
Less

_—
KN——

$58,841

Median Disposable
Income

»

$34,833

Median Net
Worth

Urbanization Groups

Rural 0%
Semirural 0%

Suburban Periphery 0%

Urban Periphery - 17%

Principal Urban 51%

0 5 10 15 20 25 30 35 40 45 50 55

Lifemodes

Affluent Estates 0%
Upscale Avenues 0%
Uptown Individuals 51%

Family Landscapes 0%

Gen X Urban 0%

Cozy Country Living 0%
Sprouting Explorers 12%

Middle Ground 0%

Rustic Outposts 0%

Midtown Singles - 7%
Hometown 5%
Next Wave 0%

Scholars and Patriots 0%
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w7thst o F Worth
< Texas®t
£
£ E Lancas
Trinity a
£y,
Tey
Pennsylvania Ave E Hat’

South Fwy’

W Rosedale st
W Magnolia Ave

Labor Force by Industry

Agriculture | 0%
Mining . 1%
Construction - 3%
Manufacturing _ 14%
Wholesale Trade [l 1%
Retail Trade [ 7%
Transportation [ 5%
utilities [ 1%
Information I 0%
Finance/Insurance _ 8%
Real Estate - 2%

Professional/Tech Svcs _ 12%

Management 0%

Admin/Waste Mgmt - 4%
Educational Services _ 10%
et core '

Arts/Entertainment/Rec - 2%

Accommodation/Food Svcs _ 7%
Public Administration [ 3%

Other Services [ 3%
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ABOUT THE DEVELOPER

CATALYST URBAN DEVELOPMENT is focused on creating Great Places as defined by the
quality of experience, market appeal, and economic return our communities deliver. As
C A T A L Y S T planners, developers, financiers, and managers, our team members have a wide depth
URBAN DEVELOPMENT of career experience on over $5 billion in successful mixed-use, transit-oriented, and
multifamily properties.
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RETAIL LEASING:

CORBIN TANENBAUM
CTANENBAUM@WEITZMANGROUP.COM
214.720.7506

OWEN GRIMM
OGRIMM@WEITZMANGROUP.COM
214.720.6629

The information was obtained from sources deemed reliable; however, Weitzman has not verified it and makes no guarantees, warranties or representations as to the completeness or accuracy thereof.
The presentation of this real estate information is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent
investigation of the property to determine if it is suitable for your intended purpose.



INFORMATION ABOUT BROKERAGE SERVICES

Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:

» A BROKER is responsible for all brokerage
actives, including acts performed by sales
agents sponsored by the broker.

o A SALES AGENT must be sponsored by a
broker and works with clients on behalf of the
broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY
LAW (A client is the person or party that the
broker represents):

« Put the interests of the client above all
others, including the broker’'s own interests;

« Inform the client of any material information
on about the property or transaction received
by the broker;

« Answer the client’s questions and present
any offer to or counter-offer from the client;
and

» Treat all parties to a real estate transaction
honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY
IN A REAL ESTATE TRANSACTION:

Weitzman

AS AGENT FOR OWNER (SELLER/LANDLORD):
The broker becomes the property owner’s agent
through an agreement with the owner, usually in a
written listening to sell or property management
agreement. An owner’s agent must perform the
broker’s minimum duties above and must inform the
owner of any material information about the property
or transaction known by the agent, including
information disclosed to the agent or subagent by
the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker
becomes the buyer/tenant’s agent by agreeing

to represent the buyer, usually through a written
representation agreement. A buyer’s agent must
perform the broker’s minimum duties above and
must inform the buyer of any material information
about the property or transaction known by the
agent, including information disclosed to the agent
by the seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act

as an intermediary between the parties the broker
must first obtain the written agreement of each party

402795

Licensed Broker /Broker Firm Name or Primary Assumed Business Name

Robert E. Young, Jr.

License No.

292229

Designated Broker of Firm

License No.

Licensed Supervisor of Sales Agent/ Associate

Corbin Tanenbaum

License No.

704178

Sales Agent/Associate’s Name

License No.

to the transaction. The written agreement must

state who will pay the broker and, in conspicuous

bold or underlined print, set forth the broker’s
obligations as an intermediary. A broker who acts as
an intermediary:

» Must treat all parties to the transaction
impartially and fairly;

» May, with the parties’ written consent,
appoint a different license holder associated
with the broker to each party (owner and
buyer) to communicate with, provide
opinions and advice to, and carry out the
instructions of each party to the transaction.

» Must not, unless specifically authorized in
writing to do so by the party, disclose:

o that the owner will accept a price less
than the written asking price;

o that the buyer/tenant will pay a price
greater than the price submitted in a
written offer; and

o any confidential information or any other
information that a party specifically
instructs the broker in writing not to
disclose, unless required to do so by law.

twgre@weitzmangroup.com

=

EQUAL HOUSING
OPPORTUNITY

AS SUBAGENT: A license holder acts as a subagent
when aiding a buyer in a transaction without an
agreement to represent the buyer. A subagent can
assist the buyer but does not represent the buyer
and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS
BETWEEN YOU AND A BROKER SHOULD BE IN
WRITING AND CLEARLY ESTABLISH:
« The broker’s duties and responsibilities
to you, and your obligations under the
representation agreement.
« Who will pay the broker for services provided
to you, when payment will be made and how
the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION:
This notice is being provided for information
purposes. It does not create an obligation for you
to use the broker’s services. Please acknowledge
receipt of this notice below and retain a copy for
your records.

214-954-0600

Email

byoung@weitzmangroup.com

Phone

214-720-6688

Email

Phone

Email

ctanenbaum@weitzmangroup.com

Phone

214-442-7506

Email

Phone

1-2-2015

REGULATED BY THE TEXAS REAL ESTATE COMMISSION

Buyer/Tenant/Seller/Landlord Initials

INFORMATION AVAILABLE AT WWW.TREC.TEXAS.GOV

Date

IABS 1-O



INFORMATION ABOUT BROKERAGE SERVICES

Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:

» A BROKER is responsible for all brokerage
actives, including acts performed by sales
agents sponsored by the broker.

* A SALES AGENT must be sponsored by a
broker and works with clients on behalf of the
broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY
LAW (A client is the person or party that the
broker represents):

« Put the interests of the client above all
others, including the broker’s own interests;

« Inform the client of any material information
on about the property or transaction received
by the broker;

« Answer the client’s questions and present
any offer to or counter-offer from the client;
and

« Treat all parties to a real estate transaction
honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY
IN A REAL ESTATE TRANSACTION:

Weitzman

AS AGENT FOR OWNER (SELLER/LANDLORD):
The broker becomes the property owner’s agent
through an agreement with the owner, usually in a
written listening to sell or property management
agreement. An owner’s agent must perform the
broker’s minimum duties above and must inform the
owner of any material information about the property
or transaction known by the agent, including
information disclosed to the agent or subagent by
the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker
becomes the buyer/tenant’s agent by agreeing

to represent the buyer, usually through a written
representation agreement. A buyer’s agent must
perform the broker’s minimum duties above and
must inform the buyer of any material information
about the property or transaction known by the
agent, including information disclosed to the agent
by the seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act

as an intermediary between the parties the broker
must first obtain the written agreement of each party

402795

Licensed Broker /Broker Firm Name or Primary Assumed Business Name

Robert E. Young, Jr.

License No.

292229

Designated Broker of Firm

License No.

Licensed Supervisor of Sales Agent/ Associate

Owen Grimm

License No.

809288

Sales Agent/Associate’s Name

License No.

to the transaction. The written agreement must

state who will pay the broker and, in conspicuous

bold or underlined print, set forth the broker’s
obligations as an intermediary. A broker who acts as
an intermediary:

o Must treat all parties to the transaction
impartially and fairly,

» May, with the parties’ written consent,
appoint a different license holder associated
with the broker to each party (owner and
buyer) to communicate with, provide
opinions and advice to, and carry out the
instructions of each party to the transaction.

» Must not, unless specifically authorized in
writing to do so by the party, disclose:

o that the owner will accept a price less
than the written asking price;

o that the buyer/tenant will pay a price
greater than the price submitted in a
written offer; and

 any confidential information or any other
information that a party specifically
instructs the broker in writing not to
disclose, unless required to do so by law.

twgre@weitzmangroup.com
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EQUAL HOUSING
OPPORTUNITY

AS SUBAGENT: A license holder acts as a subagent
when aiding a buyer in a transaction without an
agreement to represent the buyer. A subagent can
assist the buyer but does not represent the buyer
and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS
BETWEEN YOU AND A BROKER SHOULD BE IN
WRITING AND CLEARLY ESTABLISH:
» The broker’s duties and responsibilities
to you, and your obligations under the
representation agreement.
* Who will pay the broker for services provided
to you, when payment will be made and how
the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION:
This notice is being provided for information
purposes. It does not create an obligation for you
to use the broker’s services. Please acknowledge
receipt of this notice below and retain a copy for
your records.

214-954-0600

Email Phone
byoung@weitzmangroup.com 214-720-6688

Email Phone

Email Phone

ogrimm@weitzmangroup.com

214-954-0600

Email

Phone

REGULATED BY THE TEXAS REAL ES

1M-2-2015

ATE COMMISSION

Buyer/Tenant/Seller/Landlord Initials

INFORMATION AVAILABLE AT WWW.TRECTEXAS.GOV

Date

IABS 1-0



